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AVISO LEGAL

As informacoes contidas nesta apresentacao e eventuais declaracoes que
possam ser feitas durante esta videoconferéncia, relativas as perspectivas de
negocios, projecoes e metas operacionais e financeiras da TOTVS,
constituem-se em crencas e premissas da Diretoria da Companhia, bem como
em informacoes atualmente disponiveis. Consideracoes futuras nao sao
garantias de desempenho. Elas envolvem riscos, incertezas e premissas, pois
se referem a eventos futuros e, portanto, dependem de circunstancias que
podem ou nao ocorrer. Investidores devem compreender que condicoes
economicas gerais, condicoes da industria e outros fatores operacionais podem
afetar o desempenho futuro da TOTVS e podem conduzir a resultados que

diferem materialmente daqueles expressos em tais consideracoes futuras.



1T26 - MENSAGEM DO CEO » O

Ll O desempenho da TOTVS no 1T26, assim como no 4125 (e no FY25), reforgou uma

? contradicdo pratica, que é quando hd um descompasso entre expectativa (narrativa) e
realidade (execucao).

U0 Desde 2 de fevereiro, nosso futuro tem sido encaixado no mesmo cesto do chamado
O@ “"mercado de software”, ou seja, no turbilhao do “SaaSpocalypse”.

Como os sucessivos e infindaveis recordes em novas vendas, Receita, EBITDA e
|Hh| basicamente qualquer outro indicador financeiro e operacional relevante seguem
mostrando que estamos e seguiremos muito distantes de tudo isso.

nunca teve um peer. Sempre

Nao é e nao esta sendo
diferente com Al.




1T26 - CONSOLIDADO (excluindo Linx)

A Receita SaaS acelerou seu crescimento para 24% a/a versus 22% a/a do 47125,
e 0 EBITDA Ajustado cresceu 24% a/a

Receita Liquida (R$ milhoes)

~

\
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39%

50%

1T25

+6,0%

1.597

1.507

Adicao Liq. Organica ARR

R$258 milhées

B RD Station

Demais Gestao

o +4,1% a/a
40% 41%
49% 48%
4T25 1T26

SaaS Gestao

+29% t/t

®¢®¢® EBITDA Ajustado

R$455 milhdes

+ 249 a/a +11% t/t

oo o Lucro Liquido
Ajustado

R$252 milhoes

+17% a/a -2,4% t/t

oee Margem EBITDA

28,50/0

+200pb a/a +140pb t/t

KX LPA (12M)
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+219% a/a

5,3% t/t




1T26 - GESTAO (excluindo Linx)

Margem EBITDA acima de 30% pela primeira vez e
Adicao Bruta de ARR em niveis historicos, crescendo acima de 30% a/a

RECEITA EBITDA AJUSTADO (R$ MM)
ARR (R$ MM) Receita Liquida (R$ MM)
0/, +200pb a/a
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1T26 - RD STATION

Re-aceleracao da Receita SaaS no crescimento anual,
atingindo 21% no 1726 versus 18% no 4725, com ARR avancando 22% a/a

RECEITA EBITDA AJUSTADO (R$ MM)

ARR SaaS (R$ MM)

Receita Liquida (R$ MM)

14,40/0 I +240pb a/a

+229% a/a
+7,1% t/t —+15%
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1T26 - TECHEFIN

No 1726 a Receita Liquida de Funding cresceu 11% a/a e
e a Techfin segue em seu breakeven do Lucro Ajustado

RECEITA EBITDA AJUSTADO (R$ MM)

Producao de Crédito (R$ bi) Receita Liquida de Funding
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LINX - PRO FORMA stand-alone

Desempenho aguém do historico anterior a 2020,
mas com recuperacao incipiente em 2025 e aceleracao em 2026

RECEITA EBITDA FLUXO DE CAIXA LIVRE
Receita Marco/2026 (R$ MM) EBITDA Marco/2026 FCLE 1T26
ARR ) o ~ Fluxo impactado por efeitos pontuais
R$100MM I - e o e e e pos signing e que ndo comprometem a
R$ 1, 1 bl tendéncia. trajetoria positiva
o0/ 2 1.144 Lol —15;2%
10,3% 9:;8%
121 91 26
2023 2024 2025 2023 2024 2025 2023 2024 2025

.Receita Recorrente Receita Nao Recorrente

ApoOs dois meses de gestdo, confirmamos que a esséncia da Linx esta preservada. Sua expertise no varejo,
base de clientes, os produtos e ativos que sustentaram essa lideranca de mercado seguem intactos e se mantém
diferenciais competitivos fundamentais.



MENSAGEM DO CEO - O PRESENTE E O FUTURO DE Al

REALIDADE ATUAL

A decisao da TOTVS de ser o trusted advisor do SMB,
com dois anos de antecedéncia ao boom de AlI, foi a
estratégia para reforcar a transformacao de dados em
informacao, informacao em conhecimento, conhecimento

em estratégia e, agora com o LYNN e a Techfin,
garantem a uniao da produtividade, agilidade e servicos
financeiros na construcao de valor.

O desempenho recente da TOTVS, reforcou que estamos
e seguiremos muito distantes do turbilhao do
“SaaSpocalypse”

2026

REALIDADE FUTURA

O primeiro ciclo de 5 anos de investimentos trilionarios
em capacidade computacional, iniciado em 2025, foi
concluido com sucesso, evoluindo de um periodo de
tentativa e erro para uma fase de consolidacao de
consumo corporativo integrado e seguro. No ambito do
ERP, essa estabilizacao foi determinante para a viabilizacao
de processos criticos e para o aproveitamento integral da
infraestrutura instalada.

No SMB brasileiro, a existéncia de um trusted advisor
viabilizou a implementacao de milhares de agentes
realizando variadas tarefas, trazendo novos patamares
de eficiéncia e produtividade. Os clientes da TOTVS,
através da universalizacao de Cloud, conseguem garantir a
soberania e seguranca dos seus dados, em beneficio de
suas operacoes e na geracao continua de valor.

2030

> O



MENSAGEM DO CEO - CONTEXTO

Economia de IA
Bolo de 5 camadas de Jensen Huang

: Aplicacoes

: Modelos LLM

: Data Centers

: Chips

Como ela crescera?

A maior mudanca trazida por Al
nas aplicacoes corporativas € o
surgimento dos agentes. Os

softwares corporativos nunca
tiveram a capacidade de
desempenhar tarefas. Isso sempre
coube aos usuarios humanos. Com
AI, ha a oportunidade real de
substituir uma parcela
relevante desse gasto com

usudrios humanos por agentes. E

dai que vem o crescimento.




MENSAGEM DO CEO - POR QUE VAMOS GANHAR

Atributos e capacidades dos diferentes players no TAM das tarefas/agentes

HERTEE Clientes Donos dos Players

_ Modelos LLMs Dominantes
Atributos

a) acuracidade e
persisténcia acima de
99,9% na maioria dos
Casos.

a) Acuracidade e
persisténcia
b) permanentes niveis
maximos de seguranga,
governanca e auditoria.

b) Seguranca e
Cc) expertise e dados governancga
setoriais em larga escala

e com longo historico

d) foco e capacidade de c) Expertise e

evolucao para manter acesso a dados
essa estrutura de

sistemas de gestao e
seus agentes de Al d) Capacidade de

up-to-date e integra,

evolucao
eternamente. ¢

e) tudo isso a um custo

permanentemente e) Competitividade
competitivo. em custo

Apenas 25% da ARR "AI native" (equivalente a 0,2% do mercado total de software corporativo)
vem da modalidade "fim” (consumo dos agentes),; os outros 75% vem da modalidade "meio"”
(desenvolvimento de ferramental para a construcao dos agentes).

E onde a narrativa esta muito a frente da realidade. Fonte: Avaliagdo TOTVS



JORNADA DE EXPANSAO DO TAM DE GESTAO:
DA APLICACAO AS TAREFAS, PASSANDO POR CLOUD 2 O

TCO do Cliente 25x

TAM Gestao 1x // TCO do Cliente 19x
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LEGAL NOTICE

All information contained in this presentation and any statements that may be
made during this video conference connected to TOTVS's business prospects,
projections, and operating and financial goals are based on beliefs and
assumptions of the Company’'s Management, as well as information currently
available. Forward-looking statements are not any guarantee of performance.
They involve risks, uncertainties and assumptions as they refer to future events
and, hence, depend on circumstances that may or may not occur. Investors
should understand that general economic conditions, industry conditions, and
other operating factors may also affect the future results of TOTVS and may

lead those results to differ materially from those mentioned iIin such

forward-looking statements.



1Q26 - CEO MESSAGE

Ll TOTVS's performance in 1Q26, much like in 4Q25 (and FY25), has reinforced a practical
contradiction, which is the disconnect between expectations (narrative) and reality
(execution).

OO Since February 2", our future has been lumped into the same bin as the so-called
D@ “'software market”—within the whirlwind of the “"SaaSpocalypse”.

other relevant financial and operational indicator show that we remain far removed from

Hh Our continuous and record-breaking sales, Revenue, EBITDA, and virtually every
that bin.

has never had a peer. It has

always

It is and will be no different with Al.




1Q26 - CONSOLIDATED (excluding Linx)

SaaS Revenue accelerated its growth to 24% y/y versus 22% y/y

in 4Q25, and the Adjusted EBITDA grew 24% y/y

- A
voo Net Revenue (R$ million) =
|
+16% |
+6.0% v Organic ARR Net Addition
I
1,507 R$258 million
10% +4.1% vy/y +29% q/q
41%
409
39% °
I RD Station
" Management - SaaS
50% 49% 48% Management - Others
1Q25 4Q25 1Q26

®e°* Adjusted EBITDA =

~
=N

R$455 million

+24% y/y +11% q/q

eee  EBITDA Margin

28.509,

+200bp y/y +140bp q/q

g

e Adjusted h

Net Income

R$252 million

+17% y/y -2.4% q/q

XK EPS (LTM)

1.63

+21% vy/y 5.3% q/q




1Q26 - MANAGEMENT (excluding Linx) . O

EBITDA Margin above 30% for the first time
and Gross ARR Additions at historical levels, growing over 30% YoY

REVENUE ADJUSTED EBITDA (R$ million)

ARR (R$ million) Net Revenue (R$ million)

30.200 | 200 vy

+17% y/y +90% 25% vy/y EBITDA margin

o Recurring Management
+5’0 /o a/q Revenue SaaS Revenue

B ° ——+24%
ARR Net Addition +16%
+6.4% 110
‘ 1,426 v

+140bp q/q

R$5.7 bn I

82% 81% 82% 1,340 430
1,233 386
+30 hld
1Q25 4Q25 1Q26 | | A
— % Volume excl. ~ Organic Addition 1Q25 4Q25 1Q26
Corporate Model LTM 1Q25 4Q25 1Q26

Corporate Addition B Inorganic Addition " Management-SaaS | Management - Others



1Q26 - RD STATION

SaaS Revenue re-accelerated year-over-year,
reaching 21% in 1Q26 versus 18% in 4Q25, with ARR growing 22% y/y

REVENUE ADJUSTED EBITDA (R$ million)

Net Revenue (R$ million)

R$689 +22% vy/y 1180 EBITDA Margin

ARR (R$ million)

14.4% I +240bp y/y

+90bp q/q

million +7.1% q/q

—+38%

+2.50%0 —
r Y ——+10%

2
95.0% 94:9% 94-6% 149 22
I I I | I I

1Q25 4Q25 1Q26 1Q25 4Q25 1Q26 1Q25 4Q25 1Q26

+11.2

- Retention Rate Billing model migration

B Inorganic Addition [ Organic Addition



1Q26 - TECHFIN

1Q26 Net of Funding Revenue up 11% y/y,

with Techfin maintaining its Adjusted Net Income breakeven

J

REVENUE

Credit Production (R$ billion)

63.5 days

Average term

—+1.7%

3.2

1Q25

I -1.8% vy/y
-109%b0 q/q

r-3.9°/o

3.4

4Q25

3.3

1Q26

ADJUSTED EBITDA (R$ million)

Revenue Net of Funding

R$2.8 bn | +34% y/y

TPV - Pix -1.6% q/q

—+11%

|—-14°/o_

114 |
8

9
| I I

1Q25 4Q25 1Q26

3.0%

EBITDA Margin

I -1120bp y/y

-260bp q/q

r-76°/o

13

1Q25

—=-53%
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1Q26
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LINX - PRO FORMA stand-alone s O

Performance below pre-2020 historical levels,
but with an incipient recovery throughout 2025 and acceleration in 2026

REVENUE EBITDA FREE CASH FLOW TO FIRM
Revenue March/2026 (R$ million) EBITDA March/2026 (R$ million) FCFF 1Q26
R$100MM | ce1 1 b Harch, the st morth nder TOTVS maragenert _post-sioning ifectsthat do ot
1,172 1144 1,171 10,30 o g0 1572%
121 91 96
2023 2024 2025 2023 2024 2025 2023 2024 2025

.Recurring Revenue Non-Recurring Revenue

After two months of management, we confirm that Linx's essence remains preserved. Its retail expertise, client
base, and the products and assets that sustained this market leadership remain intact and continue to be
fundamental competitive advantages.



CURRENT REALITY

TOTVS's decision to become the trusted advisor for the
SMB market, two years ahead of the AI boom, was
the strategy to reinforce the transformation of data into
information, information into knowledge, knowledge into
strategy, and now, with LYNN and Techfin, to ensure

the union of productivity, agility, and financial services in

value creation

TOTVS's recent performance has reinforced that we are,
and will remain, far removed from the
'‘SaaSpocalypse' turmoil

2026

CEO MESSAGE - THE PRESENT AND FUTURE OF Al

FUTURE REALITY

The first 5-year cycle of trillion-dollar investments in
computing capacity, which began in 2025, has been
successfully completed, evolving from a period of trial
and error to a phase of consolidated, integrated, and
secure enterprise consumption. Within the ERP scope,
this stabilization was decisive in enabling critical processes
and fully leveraging the installed infrastructure.

In the Brazilian SMB market, the presence of a
trusted advisor has enabled the implementation of
thousands of agents performing diverse tasks,
reaching new levels of efficiency and productivity.
Through the universalization of Cloud, TOTVS customers
ensure data sovereignty and security, benefiting their
operations and driving continuous value generation.

2030

O



CEO MESSAGE - CONTEXT

IA's Economy
Jensen Huang’'s 5-layered cake

: Application How will it grow?

The most significant shift
brought by AI to enterprise
applications is the
emergence of agents.
Enterprise software never had the
capability to perform tasks. That
responsibility resided solely with
human users. With AI, there is a
real opportunity to replace a
relevant portion of this
human-user expense with
agents. This transition is the
primary catalyst for growth.




CEO MESSAGE - WHY WE'RE GOING TO WIN

Attributes and capabilities of the different players within the TAM of tasks/agents

a) accuracy and
repeatability above
99.9% in most situations.

b) permanent maximum
levels of security,
governance, and
auditing.

c) large-scale
sector-specific expertise
and data with a long
history.

d) focus and evolutionary
capabilities to keep this
management software
and their Al agents
structure up-to-date and
state-of-the-art,
perpetually.

e) all of the above at a
permanently competitive
cost.

Dominant
Software
Players

Clients

DIY
Attributes ( )

a) Accuracy and

repeatability

b) Security and
governance

data access

d) Evolutionary
capabilities

e) Cost
competitiveness

|
|
) Expertise and {
|
(

GLEE RERE N

Only 25% of "AI-native" ARR (equivalent to 0.2% of the total enterprise software market) comes from
the "end-use" modality (agent consumption); the other 75% comes from the "enabling" modality
(development of tooling for building agents).

This is exactly where the narrative is far ahead of the prevailing reality.

Source: TOTVS's research



JOURNEY OF THE EXPANSION OF THE MANAGEMENT SOFTWARE TAM:
FROM APPLICATION TO TASKS, VIA CLOUD 2 O

Client TCO 25x

Management SW TAM 1x / Client TCO 19x
== - = Management SW TAM 19x
s Tasks Client TCO 24x \
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/
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