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Orientacoes e aviso legal ¢ CsuDigital

Bom dia a todos e sejam bem-vindos a teleconferéncia da CSU Digital referente aos resultados do segundo trimestre de 2026.
Estdo presentes hoje Leonardo De Cara, Diretor Executivo de Rl & M&A, Bruna Gamboa, Superintendente de RI, e André Lapola,
CFO. Esta teleconferéncia esta sendo gravada e todos os participantes poderao escutar, visualizar o palestrante e acompanhar a
apresentacgao.

A apresentacao sera em portugués com tradugao simultanea para o inglés. Para aqueles que desejarem ouvi-la em Inglés, basta
clicarem no botao “Interpretation” localizado no canto inferior direito da tela e selecionar a lingua desejada.

For those who wish to listen to the presentation in English, just press the “Interpretation” button on the bottom right corner of
the screen and choose the English option.

Esta apresentacao pode incluir declaragcdes que representem expectativas sobre eventos e resultados futuros da Companhia, de
acordo com a regulamentacao de valores mobilidrios brasileira e internacional. Essas declaracdes sao baseadas em suposicdes e
analises feitas pela Companhia de acordo com a sua experiéncia, 0 ambiente econdmico, nas condi¢des de mercado e nos eventos
futuros esperados, muitos dos quais estao fora do controle da mesma. Fatores importantes que podem levar a diferencas
significativas entre os resultados reais e as declaragdes de expectativas sobre eventos ou resultados futuros incluem a estratégia
de negdcios da Companhia, as condicdes econdmicas brasileiras e internacionais, tecnologia, estratégia financeira,
desenvolvimentos dos clientes, condi¢des do mercado financeiro, incerteza a respeito dos resultados de suas operacgdes futuras,
planos, objetivos, expectativas e intengdes, entre outros. Em razao desses fatores, os resultados reais da Companhia podem diferir
significativamente daqueles indicados ou implicitos nas declaracdes de expectativas sobre eventos ou resultados futuros.

As informacdes e opinides aqui contidas ndao devem ser entendidas como recomendacao a potenciais investidores e nenhuma
decisao de investimento deve se basear na veracidade, atualidade ou completude dessas informacgdes ou opinides. Nenhum dos
seus representantes tera qualquer responsabilidade por perdas que possam decorrer da utilizacdo ou do conteudo desta
apresentagao.



A maior e mais completa infratech independente do Brasil @ CSUDigital

Ha mais de 30 anos, somos a infraestrutura que faz os produtos financeiros das maiores marcas
do pais funcionarem — do cartao ao app

QUEM SOMOS POR QUE CSUD3 2T26 LTM
o Infratech full service +13 anos Idade média dos contratos
Tecnologia proprietaria em toda a jornada: emissao, receitas recorrentes e contratadas
processamento, pagamentos, contas, loyalty e experiéncia digital
. R$ 662 MM Reé:elta liquida - recorde h|§t9r|co
E Modelo B2B2C white label 90% contratada para os proximos 3 anos
e2
) Bancos, fintechs e varejistas lancam produtos com as proprias
marcas sobre nossas plataformas — completos ou via APIs 42% Margem bruta

o Duas verticais que se reforcam R$ 98 MM Lucro liquido
’ CSU Pays (meios de pagamento) e CSU DX (experiéncia digital e ROE de 20%
hiperautomacao) integradas em um uUnico ecossistema

0.4X Divida liquida / EBITDA
IA no core, com multiplas avenidas !

Plataforma proprietaria HAS em produtos e operacodes; tailwinds

Proventos distribuidos desde a fundagao
regulatérios e internacionalizagao como avenidas de crescimento +R$ 370 MM payout médio de +50% ¢

ESCALA OPERACIONAL 2T26 LTM 34 anos de histéria 20 anos listada na B3

R$ 488 Bl 1,4 Bl 18 MM

Volume financeiro

processado (Tp\/) Transagoes processadas

InteracOes gerenciadas




BIG NUMBERS CSU DIGITAL (2T26 LTM) ¢ CsuDigital

Modelo de negdcios solido e resiliente e alta capacidade de construir novas avenidas de crescimento

a , a Lucro Bruto EBITDA Lucro Liquido

Receita Liquida
R$ 278 MM R$ 172 MM R$ 98 MM

R$ 66 2 M M +7,9% vs. 2025 -1,5% vs. 2025 -7,5% vs. 2025
Mg. 42,1% Mg. 26,0% (-2,0 p.p.) Mg. 14,8% (-2,2 p.p.)

+6,1% vs. 2025
Geragdo Op. de Caixa ROE Proventos Distribuidos
R$ 128 MM 20% R$ 104 MM
-3,2% vs. 2025 EELIEL O EO Incluindo R$ 50 MM em

mais de 5 anos i
Converséo EBITDA 12M: 75% dividendos (dezembro de 2025)

) CSUPays G csuDX

Receita Liquida Lucro Bruto Receita Liquida Lucro Bruto
R$ 399 MM R$ 223 MM R$ 262 MM R$ 56 MM
+2,3% vs. 2025 +6,1% vs. 2025 +12,5% vs. 2025 +16,2% vs. 2025
60% da receita e 80% do lucro bruto total 40% da receita e 20% do lucro bruto total



Base soélida e longeva de clientes, com +1 novo
contrato assinado no trimestre
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Nossos Resultados
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Recorde de Receita na CSU Pays ©CSUPays

Crescimento sustentado pela maior penetracao da base de clientes, com cross e up sell de novas solucdes

Destaques Financeiros

. . +6% "
Receita Liquida (R$ milhdes) it Lucro Bruto (R$ milhoes) 1%
104,1
102,0 , ok
984 957 97,5 ) D gy 5OM%
92,6 54,6% 53.6% 54,9% 1370
: 51’2% , . 52,0%/.’_/
835 L —
62,6
527 56,0 54,4
50,6 ’ 49,8
3 I I

2123 2124 2125 3125 4125 1726 2126 2123 2T24 2125 3125 4725 126 2126

Destaques Operacionais

Unidades faturadas (milhdes) TransagOes processadas (milhdes)
24,2 3851
o 204 235 ' 232 225 227 3786 :
61 /p ) 193 ss9n 2890 3025 2898 3135
Taxa de ativagao '
no 2726 l
2723 2T24 2T25 3T25 4725 1T26 2T26 2723 27124 2725 3725 4725 1T26 2T26

* Excluindo efeitos ndo recorrentes , o lucro bruto atinge R$ 58,6 milhdes com margem de 56,2%.



Trajetoria consistente de crescimento na CSU DX ©csuDx

Resultados impulsionados pela implementacao dos contratos firmados nos ultimos trimestres e pelo avanco de
estratégias de cross-sell e up-sell

Destaques Financeiros

. .. R +28% N
Receita Liquida (R$ milhdes) Yoy Lucro Bruto (R$ milhdes) +3(;':;A’
71,9 225%  211%
69,8 20,6% 20,7% 20,2%
62,4 17,3% 17.1% 15,7 15,2
56,3 58,0
12,6
49,2 11,6 20
458
l I ) ﬁ
2723 2724 2725 3725 4T25 1T26 2T26 2723 2724 2725 3725 4725 1T26 2726

Destaques Operacionais
Interacoes digitais (%)
% 7% 74%  TT%

T 54%
+5,2 milhdes O
de interacdes gerenciadas no 2T26 21%
(+39% vs. 2T25) L]

2019 2020 2021 2022 2023 2024 2025 2026
(LTM) 8



Resultado Consolidado ¢ CsuDigital

Performance operacional consistente viabiliza os investimentos necessarios para a expansao sustentavel da Companhia

Rece_llk']c:‘:\ Liquida +14% Lucr?hprutoo e margem bruta +21%
(R$ milhodes) Vov (R$ milhdes e %) Yoy
i 44,2%*
1644 LS 9 9 41,7% 41,9% e
154,7 153,7 39,2% 6% “16% 40,2% 2 —
1418
129,4 77,8
64,3
9.0 61,8
= . .
2723 2724 2725 3725 4T25 1126 2726 2723 2124 2725 3725 4T25 1126 2726
EBITDA e margem EBITDA Lucro liquido e margem liquida
(R$ milhdes e %) (R$ milhdes e %)
333% 34,1% 207% 202%
' ) ) 255% 28,0% 20,8%
20,5% N 15,8% 15,8% 15,3% 15,5% 12.0% 4%
61,0
554 555 55,5 55,4 44,0
495
sl 316 32,6 33,0
26,6
205 236
48,4 47,5 46,5 34,1
33,7 22,5 237 PARS 20,1 20,1
2723 2124 2T25 3T25 4T25 1126 2726 2723 2124 2725 3725 4T25 1126 2726

* Excluindo efeitos ndo recorrentes, o lucro bruto atinge R$ 73,8 milhdes com margem de 41,9%. EBITDA e Lucro Liquido Ajustado I Bl :=B/TDA e Lucro Liquido



Estrutura de Capital

Geracgao solida de caixa e disciplina financeira sustentam o plano de investimentos e mantém a alavancagem em patamar saudavel

Geragao Operacional

(R$ milhdes)
60,6
40,7
31
2725 3T25 4T25

Posicao de Caixa
(R$ milhdes)

100,7

7871 I

2725 3125

50,1

1726

75,7

4T25

132,6 128,3

-

2T26 2025 2Q26 LTM

953

72,1

1T26 2T26

CAPEX
(R$ milhdes)

84,7
36,8

¢ CsuDigital

106,7

17,9
2T25 3T25 4725 1T26 2T26 2025 2Q26 LT™M
Divida Liquida e DL/EBITDA
(R$ milhdes, X)
0,3X 0,3X 0,4X
-0,1X ’
: 03X
—
o ]
-51,3
2725 3T25 4T25 1T26 2T26
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Nossa estratégia para o proximo ciclo de crescimento @csubigital

Iniciativas estratégicas voltadas a expansao de receitas, ganho de eficiéncia e ampliagao da atuacao internacional

=2
E=5
=7 CSU PAYS

Expansao do ecossistema de solucgdes financeiras

* Desenvolvimento de novos produtos alinhados as transformacdes
do mercado

° |A aplicada a hiperpersonalizacao de produtos e jornadas

* Nova diretoria focada no crescimento de loyalty & incentivo

. Nova abordagem comercial para ampliar cross-selling
e aquisicao de clientes

p
CSU USA

Oferta inovadora Expansao da base de ASEECRInCl eIl
Expansao internacional com '
P . e . . e para processamento clientes e prospects amgrlcano o
tecnologia proprietaria ) ) emissores (TPV 15x
internacional nos EUA

maior vs. Brasil)




@ CSuUDigital

Operacao
Internacional

Homologacao Bandeira

Prontidao da Plataforma

Contratacao do time de vendas EUA

Negociacdes avancadas com clientes

TAMANHO DO MERCADO AMERICANO

maior em volume de
pagamentos (TPV)

gue o mercado brasileiro

TPV Cartdes de Crédito

EUVA

BR USD 0,4 tri

ESTRATEGIA COMERCIAL

@ IMEDIATO

Base atual de clientes

Clientes da CSU que nao
operam nos EUA.

PROPOSTA CSU

Cartao global white label com
custo reduzido ao cardholder e
portfélio internacional ampliado

mais instituicoes
financeiras e fintechs

Crescimento

projetado

CURTO PRAZO

Novos clientes Brasil »
EUA

Grandes bancos brasileiros com
operacao nos EUA, hoje mal
servidos por processadoras
locais.

PROPOSTA CSU

Processadora agil com know-how
dual (BR + EUA), portfélio
completo e atendimento end-to-
end

+9% a.a. até 2029

@ MEDIO PRAZO

Novos clientes
americanos

4.774 instituicbes — 98%
pequenas, sem atendimento
dedicado nem plataforma full
service .

PROPOSTA CSU

Precificagcao altamente
competitiva, full service end-to-
end , lancamento de produtos
em semanas via API
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Conclusoes
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Consideracoes finais

Receita recorrente, alta rentabilidade e disciplina de capital sustentando a

s RECEITA

Receitas contratadas e
de elevada
previsibilidade

e==s RENTABILIDADE

Rentabilidade operacional
consistente

s BALANCO

Balanco sélido e
baixa alavancagem

Receita liquida R$ milhses

criagcao de valor ano apds ano

¢ CsuDigital

+90% Contratada

661,5
6235
567,6
514,0 5372 530,2
B B i . l
2018 2019 2020 2021 2022 2023 2024 2025 2726 (LTM)
Margem bruta % ROE %
42,2% 41 4% 42,1% 216 216
[0) ! 1 1
375% S04% o0 203 19.9 20,2
32,3% 16,8
29,7%
241% 2>8% 107
2018 2019 2020 2021 2022 2023 2024 2025 2T26 2018 2019 2020 2021 2022 2023 2024 2025 LTM
(LTM) 2726
Posicao de caixa R$ milhses =— DL/EBITDA
0,9X
O,3X ' O,4X O’]X 0,0X O OX _O -IX O,SX 014X
83,8 833 86,5 753 6.2
2018 2019 2020 2021 2022 2023 2024 2025 2T26 (LTM) 16



NOSSAS UNIDADES

Estados Unidos

Miami | Flérida
11 Brickell Avenue,
suite 2804

Brasil

Alphaview | Barueri
Rua Piaui, 136

Faria Lima | Sao Paulo
Av. Brigadeiro Faria Lima, 1306

PCcsu csup

Digital B3 LISTED NM
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Escaneie o QR Code e
acesse Nosso site de RI

NOSSOS CANAIS

Belo Horizonte | Minas Gerais ri.csu.com.br
Praca Hugo Werneck, 253

Recife | Pernambuco . b
Av. Conde de Boa Vista, 150 EESLED Y

csudigital
@ csu-digital
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Guidelines and legal warning ¢ CSUDigital

Good morning everyone, welcome to CSU's conference call regarding the second quarter of 2026. Present in the videoconference
today are the IRO and M&A Officer, Leonardo De Cara, the Head of IR, Bruna Gamboéa and the CFO, André Lapola. This conference
call is being recorded, and all participants will be able to listen, see the speakers and follow the presentation.

For those who wish to listen to the presentation in English, just press the “Interpretation” button on the bottom right corner of
the screen and choose the English option.

This presentation may include statements that represent expectations regarding company's future events and results, according
to the Brazilian and international securities regulations. Those declarations are based on assumptions and analyses made by the
Company, in accordance with its experience, economic environment, market conditions and future events expected, many of
which are outside the company’s control. Important factors that may lead to significant differences between actual results and
disclosed expectations about future events and results include the company’s business strategy, the Brazilian and international
market conditions, technology, financial strategy, clients developments, financial markets conditions, uncertainty regarding its
future operations, plans, goals, expectations, intentions, among others. Due to these factors, the actual company results may differ
significantly than those pointed out or implicit at the expectations and declarations regarding future events and results.

The information and opinion hereby displayed should not be understood as investment recommendation to potential investors,
and no investment decision should rely upon the veracity, timeliness or completeness of that information and opinions. None of
the company's representatives will have any responsibility regarding eventual losses that may happen as a result of the use of this
presentation’s content.



Brazil's largest and most complete independent infratech @ CSUDigita

For more than 30 years, we have been the infrastructure that makes the financial products of
the country's largest brands work — from the card to the app

WHO WE ARE WHY CSUD3 2Q26 LTM
o Full service infratech +13 years Average contract tenure
. . » recurring and contracted revenue
Proprietary technology across the entire journey: issuance,
processing, payments, accounts, loyalty and digital experience
R$ 662 MM Net revenue historical record

. 90% contracted for the next 3 years
@,:. B2B2C white label model
Banks, fintechs and retailers launch products under their own

(o) Gross margin
brands on our platforms — complete or via APIs 42/0

Two mutually reinforcing verticals R$ 98 MM Net Income

o _ ROE of 20%
CSU Pays (payment methods) and CSU DX (digital experience and

hyperautomation) integrated into a single ecosystem

0.4X Net Debt / EBITDA
Al at the core, with multiple growth avenues
Proprietary HAS platform across products and operations; regulatory +R$ 370 MM Dividends paid since the company's founding
tailwinds and internationalization as growth avenues average payout of +50%
OPERATIONAL SCALE 2Q26 LTM 34 years of history, 20 years listed on B3

R$ 488 B 1.4 B 18 MM

Total Payment

Volume (TPV) Processed Transactions

Managed interactions




BIG NUMBERS CSU DIGITAL (2Q26 LTM)

Strong and resilient business model with a high capacity to build new growth avenues

Gross Profit

R$ 278 MM

R$ 662 MM

Margin 42.1%

616 vs. 2025
Operating Cash Generation

R$ 128 MM

-3.2% vs. 2025
12M EBITDA Conversion: 75%

Net Revenue

) CSUPays

Net Revenue Gross Profit
R$ 399 MM R$ 223 MM
+2.3% vs. 2025 +6.1% vs. 2025

60% of revenue and 80% of gross profit

EBITDA

R$ 172 MM

-1.5% vs. 2025
Margin 26.0% (-2.0 p.p.)

ROE
20%

Consistent profitability
for more than 5 years

¢ CSUDigital

Net Income

R$ 98 MM

-7.5% vs. 2025
Margin 14.8% (-2.2 p.p.)

Earnings Distribution

R$ 104 MM

Including R$ 50 MM in
dividends (December 2025)

©csuDx

Net Revenue

R$ 262 MM

+12.5% vs. 2025

Gross Profit

R$ 56 MM

+16.2% vs. 2025

40% of revenue and 20% of gross profit



Solid and long-standing client base, with +1 new
contract signed in the quarter

&
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Clients in our
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+4 new

Contracts in
the first half

+90%

Revenues
contracted for
the next 3 years

+13 years

Average contract
length
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Our Results
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Record Revenue at CSU Pays HCSuPays

Growth sustained by deeper engagement with the client base, with cross-selling and upselling of new solutions

Financial Highlights

- +6% . -
Net Revenue (R$ million) Vo Gross Profit (R$ million) *3?:;4’
104.1

102.0 oy
98.4 975 60.1%

926 957 o 546%  536%  spgy  549%  558%

835
62.6
56.0
507 54.4
50.6 498

- I I

2Q23 - 2Q24 2Q25 3Q2s 4Q25 Q26 2Q26 2Q23  2Q24  2Q25  3Q25  4Q25  1Q26  2Q26
Operational Highlights
Billet units (million) Transactions processed (million)
o N4 235 242 232 25 227 3786 3851
,GIA’ . 19:3 ocgn 2890 3025 2898 3135
Activation ratio ’
in 2Q26 l I
2023 2Q24 2Q25 3Q25 4Q25 1Q26 2Q26 2Q23 2Q24 2Q25 3Q25 4Q25 1Q26  2Q26

* Excluding non-recurring effects

, gross profit reaches R$ 58.6 million with a margin of 56.2%.



Consistent growth trajectory at CSU DX ®CsuDx

Results driven by the implementation of contracts signed over the past few quarters and by the advancement of cross-
selling and upselling strategies

Financial Highlights

+28% +31%

71.9 22.5% 21.1%

Net Revenue (R$ million) Yoy Gross Profit (R$ million) Vo
206%  20.7%  202%
17.3% 17.1% 157 15.2

62.4
63 58.0
492 1.6 =S —
45.8
il l ™11

2Q23 2Q24 2Q25 3Q25 4Q25 1Q26 2Q26 2Q23 2Q24 2Q25 3Q25 4Q25 1Q26 2Q26

69.8

Operational Highlights
Digital interactions (%)
% %  74%  T1%

+502 mi"ion 41% 39% i I

of managed interactions in 2Q26 21%
(+39% vs. 2Q25) [

2019 2020 2021 2022 2023 2024 2025 2Q26
(LTM) 8



Consolidated Results ¢ CsuDigital

Consistent operating performance enables the investments required for the Company's sustainable expansion

Net I_ﬁ_evenue +14% Gros.ﬁ.Prof(;toand Gross Margin +21%
(R$ million) Vov (R$ million and %) Yoy
176.1 *
1644 167.3 . . . 1199 44.2%
1547 1527 — 41.6% 41.6% 40.2% 417% 9%
141.8
129.4 778
686 70.1
64.3
550 61.8
= . .
2Q23 2Q24 2Q25 3Q25 4Q25 1Q26 2Q26 2Q23 2Q24 2Q25 3Q25 4Q25 1Q26 2Q26
EBITDA and EBITDA Margin Net Income and Net Margin
(R$ million and %) (R$ million and %)
33.3% 34.1% 20.8%
° (] 30.7% 30.2% 50.5% 255% 28.0% 15.8% 15.8% 15.3% 15.5% 12.0% M.4%
61.0
55.4 555 555 55.4 44.0
495
43 216 326 33.0
26.6
505 236
475 465 427 492 341
33.7 : 237 238 2011 2011
2Q23 2Q24 2Q25 3Q25 4Q25 1Q26 2Q26 2Q23 2Q24 2Q25 3Q25 4Q25 1Q26 2Q26

* Excluding non-recurring effects, gross profit reaches R$ 73.8 million with a margin of 41.9%. Adjusted EBITDA and Net Income I Bl =B/TDA and Net Income



Capital Structure

¢ CsuDigital

Solid cash generation and financial discipline support the investment plan and keep leverage at a healthy level

Operating Cash Generation

(R$ million)
60.6
46.7
. 3‘-'
2Q25 3Q25 4Q25

Cash Position
(R$ million)

100.7

78.] I

2Q25 3Q25

50.1

1Q26

95.3
] I

4Q25

132.6 1283

14.5
2Q26 2025 2Q26 LTM
72.1

1Q26 2Q26

CAPEX
(R$ million)
106.7
84.7
36.8
27.0
2Q25 3Q25 4Q25 1Q26 2Q26 2025 2Q26 LTM
Net Debt and Net Debt/EBITDA
(R$ million, X)
0.3X 0.3X 0.4X
-0.IX 03X
I
o ]
-51.3
2Q25 3Q25 4Q25 1Q26 2Q26
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Our strategy for the next growth cycle

Strategic initiatives focused on revenue expansion, efficiency gains, and broader international presence

=2
E=5
=7 CSU PAYS

Expansion of the financial solutions ecosystem

* Development of new products aligned with market
transformations

° Al applied to hyper-personalization of products and journeys

* New division dedicated to loyalty & incentives growth

.« New commercial approach to expand cross-selling and client

acquisition

¢ CSUDigital

p
CSU USA

International expansion with
proprietary technology

Innovative offering
for international
processing

Expansion of the
client and prospect
base in the U.S.

Access to the U.S.
issuer market (TPV
15x larger vs. Brazil)

12



@ CSuUDigital

Interna.tional
Operation

Card network certification

Platform readiness

U.S. sales team hiring

Advanced negotiations with clients

U.S. MARKET SIZE

Larger in payment volume

(TPV)

Than the Brazilian market

Credit Card TPV

U.S.

BRAZIL USD 0.4 tn

COMMERCIAL STRATEGY

@ IMMEDIATE

Current client base

CSU clients that do not operate
inthe U.S.

CSU PROPOSAL

Global white label card with

reduced cost to the cardholder and

expanded international portfolio

Projected
Growth

SHORT TERM

New clients Brazil » U.S.

Major Brazilian banks with U.S.
operations, currently

underserved by local processors.

CSU PROPOSAL

Agile processor with dual know-
how (BR + U.S.), complete
portfolio, and end-to-end service

more financial
institutions and fintechs

+9% p.y. through 2029

@ MEDIUM TERM

New U.S. clients

4,774 institutions — 98% small,
without dedicated service or
full-service platform.

CSU PROPOSAL

Highly competitive pricing, end-
to-end full service, product
launches within weeks via API




<l J @ CSuUDigital
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Closing remarks

Recurring revenue, high profitability, and capital discipline sustaining value creation year after year

e REVENUE

Contracted and highly
predictable revenues

e PROFITABILITY

Consistent operating
profitability

es BALANCE SHEET

Solid balance sheet
and low leverage

Net Revenue R$ million

567.6
514.0 537.2 5302
419.8 423.8 4569
2018 2019 2020 2021 2022 2023 2024
Gross Margin % ROE %

422 414 @ 42]

@CsuDigital

623.5

2025

+90% Contracted

661.5

2Q26 (LTM)

(LTM)

0.4X

19.0 20.3
16.8
107
2018 2019 2020 2021 2022 2023 2024 2025 20Q26 2018 2019 2020 2021 2022 2023 2024 2025 2Q26
(LTM)
Cash Position R$ million — Net Debt / EBITDA
0.9X
0.3X 0.4X 01X 0.0X 0.0X -01X 0.3X
83.8 833 86.5 753 oo
2018 2019 2020 2021 2022 2023 2024 2025

2Q26 (LTM)
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OUR OFFICES
United States
Miami | Florida

11 Brickell Avenue,
suite 2804

Brazil

Alphaview | Barueri
Rua Piaui, 136

Faria Lima | Sao Paulo
Av. Brigadeiro Faria Lima, 1306

PCcsu csup

Digital B3 LISTED NM

Ofp0
[=]

Scan the QR Code and visit
our IR website

OUR CHANNELS

Belo Horizonte | Minas Gerais ri.csu.com.br
Praca Hugo Werneck, 253

Recife | Pernambuco . b
Av. Conde de Boa Vista, 150 EESLED Y

csudigital
@ csu-digital
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